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Average Rents:
South West vs South East
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Sales & Marketing
Director

4.7%
RICS (09 June 2016) is predicting that
UK rents are set to increase by 4.7%
each year for the next five years,
against annual house price rises of
4.1%.

£771pcm
When London is excluded, the average UK rental value was £771pcm this is 4.4% higher than the same
period last year (£738pcm)
Witney average = £941.65
Cirencester average = £762.29

2.2%
Rental growth in the private rental
market has averaged 2.2% per annum over the last three years across
Great Britain.

Welcome to the Summer
Edition of our Cotswold
Property Update.
In this edition are articles
from local businesses including tax tips and what to
look out for when renting
out property. Also some
changes to the tax system
when it comes to capital
gains and how this will be
calculated.
Latest stats on house price
and rental increases - how
these have changed over
the last few years.
Read too about our Twin
Town Challenge to Le Touquet. Just don’t judge our
MD by his outfit!!
Enjoy the sunshine
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Twin Town 2016
Witney—Le Touquet—Witney

Thank you to our landlords who helped us raise £420 for Special Effect charity as part of the
Twin Town 16 challenge. This amazing event met its ambitious target of raising in excess of
£250,000 and saw teams completing a series of challenges in a sub£500 car across England &
France. I’m delighted to report that the Martin & Co car achieved a very creditable 14 th place
overall and the car was ‘successfully’ auctioned for £125 at the end – this money also went to
the charity.
We’d like to take this opportunity to announce our lucky winner as one of our multiple landlords from Witney who will receive 3 months management of one of their properties free of
charge, courtesy of Martin & Co.

*** T A X T I P S ***

Clearing up some confusion around Pre-Letting costs
A question often asked by land- ture is capital and therefore not deductilords is ‘I have just bought a new ble against rents are:property and have had to fix it up –
 If the property was not in fit state
is this income tax deductible?’
for use before the repairs had been carAs may be expected, it depends. ried out;
The simple approach would be to
assume that pre letting repairs etc.,  Where the price paid for the properbecause they presumably increase ty was ‘substantially’ reduced because of
the value of the property (the its dilapidated state; and
property cost you less because the
repairs needed to be done), are
effectively improvements and
therefore ‘capital’ and not claimable against rents.

demonstrate that the property was useable or in use prior to works being carried
out and that market value was paid for
the property.
If you would like any further information,
please contact Darren Green at The
MGroup Partnership on 01993 776476 or
d.green@themgroup.co.uk

Where there is an agreement committing
the landlord to reinstate the property to
a good state of repair
If the above factors are present then
HMRC may well view the expenditure as
capital.

The factors that HMRC look at in
determining whether the expendi- To help therefore with obtaining a deduction against rents it is important to
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The taxman’s new tax collecting powers
July 2016 will see the introduction of a new set of tax
collecting powers that HM Revenue & Customs
(HMRC) will be able to use when it believes tax is due
that is not covered by a self-assessment tax return.

of information concerning rental income receipts. Although all landlords are required to file a selfassessment return regardless of whether they have
any taxable income or not there is a big mismatch between the number of properties rented out and the tax
returns being submitted.

The Finance Bill 2016 heralds the introduction of a
new tax assessment system similar to the one operated prior to self-assessment. From July 2016, HMRC
As a safeguard, the assessment must state where the
will have the power to issue simplified income and cap- information was collected and it is believed that HMRC
ital gains tax assessments to individuals and trustees. will not be allowed to inflate tax demands by using estimates of incomes or gains.
The new system is similar to the department’s current
non-enforceable tax collecting powers for those who
Anyone who receives an estimate that they believe is
don’t use self-assessment (Form P800), but allows
incorrect will be able to lodge an appeal against it and
HMRC to pursue the tax shown as payable by the new they will have 30 days to ask HMRC to suspend all or
style assessment.
part of the tax assessment.
When a person receives a simplified assessment they
will have until 31 January following the end of the tax
year to which it relates to pay or it will be due three
months later if the assessment is issued later than 31
October after the end of the tax year.
HMRC will base its simplified assessment on information it receives from individual taxpayers and various other organisations, such as banks, employers
and other financial institutions signed up to disclose
information to the Revenue. For landlords the information made available by banks and building societies
on buy-to-let mortgages may well be used as a source

In an interesting twist, HMRC will be able to reject
some self-assessment requests and issue a simplified
return in its place, in cases where it has reason to suspect that an individual may avoid paying tax by simply
not filling in their self-assessment tax return.

01993 702418
www.reesrussell.co.uk
37 Market Square, Witney, Oxon, OX28 6RE

 Earnings growth has been
2.0% per annum over the
last 3 years (data to end
March 2016) and consensus forecasts compiled by
HM Treasury suggest
earnings growth will continue at a similar rate for
the rest of 2016.
 In the past decade there
has been a 25% rise in
average earnings and a
corresponding 23% rise in
average rents across the
country.

63 High Street, Witney OX28 6JA
Tel: 01993 708638
witney.martinco.com
witney@martinco.com

63 Cricklade Street, Cirencester GL7 1HY
Tel: 01285 644500
cirencester.martinco.com
cirencester@martinco.com

Housing –
a simple case of supply
and demand?
By Geoffrey Cotterill

The Housing and Planning Act
2016 (“the Act”) received royal
assent on 12 May. In simple
terms, the aim of the Act is to
increase the supply of new
homes and make home ownership more accessible to first
time buyers. Both of these
sound laudable goals but there
are some major problems with
this approach.
The problem with home ownership
in the UK is fundamentally one of
supply. We simply do not have
enough houses to accommodate all
our population in the types of property that best suit them at prices that
they can reasonably afford. While
economic theory does not always

accurately match up with reality, it is
a fair assumption that increasing the
supply of property should reduce
prices until some balance is reached.
However the Act is structured in such
a way as to pit supply and affordability against each other in the hope it
would appear that supply can be increased and housing needs met without causing house prices to fall or
encouraging any alternatives to the
approved government model of owner occupation.

assuming of course that supply does increase substantially and rapidly. If it does
not, then demand will continue to outstrip supply. The obsession with home
ownership prevents other types of occupation from being part of the solution
that is really needed. What we really
need is a lot of housing, rented and owner occupied, public and private, and a
commitment to use housing for housing
and not as a replacement pension plan!
Everyman Legal
Ph: 0845 868 0960
Email: everyman@everymanlegal.com

Is it likely to work?
The good news is that efforts on the supply side seem to far outweigh the negative effects of further increasing demand

Pay Upfront, Pay Twice – Online Agency
Fly to Marseille for £2.99 – I suspect
that I’m not the only person that has
been suckered into a slick, headline deal
offering something that rarely reflects
reality. The trusted service industry
works largely on a model whereby a
customer pays for a service once it has
been delivered. Many of the new online
agents take lump payment upfront in
return for offering a ‘saving’, but does
this really represent value for money?
It is reassuring to know that when we
employ professionals to undertake large
transactions or works, they are confident
enough in their skills that they will accept
payment once the job has been completed. This approach applies across a range
of industries and trades including your
solicitor, architect, accountant, builder
and plumber. If for any reason the service delivered does not meet expectations, the price paid can be renegotiated… although generally because these
professionals pride themselves on the
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quality of their service, this is rarely re- Huge national marketing budgets have
quired.
been spent on prime-time television and
print media campaigns, but underlying it
Nowhere is this mechanism more imall is an uncomfortable truth. Whilst a
portant than in the sales industry, where
vendor’s financial interests and those of
financial incentives, targets and commisa traditional estate agent remain aligned
sion pay a significant role in motivating
throughout the sales process, the same
sales people to deliver. It would seem
cannot be said for agents where upfront
perverse therefore to agree to pay a
payments are required.
sales person or estate agent to sell a
property upfront when there is no guar- A similar model focusing exclusively on
antee or indeed incentive for them to headline budget fees has been used befollow-through on this promise once fore in the airline industry. Of course the
they have received payment. Analysts at reality is almost always different and the
global investment bank Jefferies agree public are now wise to these marketing
and commented last week on this model, tactics.
“With no reward for actually selling a
In recent months we have had a number
home, all eyes are focused on winning
of vendors approach us to discuss reinstructions”.
marketing their properties originally
With a significant proportion of vendors listed through ‘budget’ online
choosing to switch estate agents and agents. In the most recent inaround 36% of sales agreed falling stance a property had been
through prior to completion, the case for listed for almost 5 months bepaying up-front fees would appear ill fore we agreed a sale within 72
conceived.
hours of marketing.
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Here’s a great example of how Fixflo is helping your tenants in
Fully Managed properties and delivering value for money for
landlords - One of our tenants needed to report that their boiler had failed, it was during office hours but they have a poor
grasp of English. The weather was cold and they had young
children at home. The tenant was able to complete a detailed
report in Polish, provide details of the make & model of the
boiler, provide a description of the fault and confirm access

Fantastic development opportunity!
FIVE freehold units producing £32,400 P.A.
Speak to Gavin on 01993 708638

details for a contractor all with one simple form. We received
the report instantly and in plain English with all the information we needed – this enabled us to get our emergency contractor to the property in under an hour and resolve the problem. No need for delays incurred with numerous calls and the
contractor only needed to attend once as they had all the information they needed thus reducing their bill.

Introducing our New Team Member:
Alex Fallon
SALES & LETTINGS
COORDINATOR WITNEY
With many years of customer service
having run her village pubs, Alex entered
the property business a year ago and has never looked back. Alex’s role is
to co-ordinate the letting process ensuring a smooth transition for all landlords and tenants. Having lived in Witney for 17 years, Alex has a solid
knowledge of the local and surrounding areas. In her own time she enjoys
walking her 2 dogs.
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House price index, by UK country
Source: Office National Statistics
The main contribution to the
increase in UK house prices
came from England, where
house prices increased by
9.1% over the year to April
2016, with the average price
in England now £225,000.
Wales saw house prices increase by 1.7% over the latest
12 months to stand at
£139,000. In Scotland, the
average price increased by
3.3% over the year to stand at
£138,000. The average price
in Northern Ireland is currently £118,000.

House price index, by English region
Source: Office National Statistics

On a regional basis, London continues to be the
region with the highest
average house price at
£470,000, followed by
the South East and the
East of England, which
stand at £302,000 and
£263,000 respectively.
The lowest average price
continues to be in the
North East at £122,000.

The first government UK House Price Index was released on
14th June this year and shows an annual price increase of 8.2%
which takes the average property value in the UK to £209,054.
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London was also the region which showed the
highest annual growth,
with prices increasing by
14.5% in the year to
April 2016. The East of
England (13.6%) and the
South East (12.3%) also
had high annual growth.
The
lowest
annual
growth was in the North
East, where prices increased by 0.1% over the
year.

Latest HOT Investment Properties FOR SALE through Martin & Co Witney and Cirencester
£130,000

£225,000

8 SMITHS FIELD, CIRENCESTER

70 MARRIOTTS WALK, WITNEY











GROSS YIELD = c5.8%
One bedroom
Gas central heating
Off street parking
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GROSS YIELD—c4.6%
Town centre living
Two bedrooms
Modern kitchen and bathroom
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Latest HOT Properties FOR SALE through Martin & Co Witney and Cirencester
£350,000

£475,000

THE OLD MEETING HOUSE, WITNEY

8 BARLOW CLOSE, WHEATLEY











Grade II listed
South-west facing garden
TWO bedrooms
Off street parking

Ready for modernisation
Superb gardens with heated swimming pool
4 Double Bedrooms
Chain Free

£270,000
£175,000

ASH HOUSE BUNGALOW, AMPNEY CRUCIS

53 ISIS LAKE, SOUTH CERNEY











Stunning gardens
Secluded location
TWO bedrooms
Detached
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Lakeside property
Modernised kitchen
Sought after location
THREE bedrooms
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